WHAT OTHERS ARE SAYING...

"...Chris' section of "The Cutting Edge III" is worth many times the
cost of the book on it's own. Chris is a nationally know author and
speaker who will tell you secrets that insurance agents don't want you
to know, that cost you money every day..."
Woody Oakes, D.D.S.-New Albany, IN
"The Profitable Dentist"-Book Review

"On August 15, 1994, I had a wake up call -a heart attack which lead
to a quintuple by-pass that kept me out of the office for 2 months.
With Chris' help, we had switched our disability plan to have partial
coverage plus the office overhead disability policy which saved my
business during this period."..."My wife and I are both grateful to
your persistence in seeing that I followed through with the change
and your foresight to see that the partial disability is just as important
as the total disability coverage. I would recommend that all doctors
review their disability coverage TODAY. You never know when you
will need it."

J. Keith Roberts D.D.S.-Bloomington, IN

"...the reason I endorse Chris Callen is because of the work he has
done for our clients over the past few years and the integrity that he
and his firm bring to the risk management process. You can always
count on Chris to tell you the honest truth and to literally tell you
exactly what you need to do to protect you and your loved ones."
Kenneth Runkle, President-
Paragon Management Associates Inc.

"Chris and Benefits Advisory Group, Inc. (Chris D. Callen, Insurance
Agent) are truly independent agents who work with dentists all over
the country...Mr. Callen's company will, at no charge, analyze your
current insurance coverage and let you know if they feel they can
provide you better coverage for less money through their extensive
knowledge of dentist's needs and their true independence.”

Dr. Richard Madow

"The Richards Report"

Chris D. Callen, Insurance Agent

"Helping Professionals Nationwide"

900-G Club Drive » Westerville, Ohio 43081
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WHY CHOOSE

Chris D. Callen, Insurance Agent?

The "Focus Strategy Approach” is unique
We represent only major top-rated carriers
We utilize state of the art computerization for our analysis

We will save you time and money and your most valuable
resource. .. Iime

We offer an established professional advisor network
Experience within the insurance market since 1982
Licensed in all 50 states

The benefits of being a truly independent agent
Informative seminars and presentations

Web site access featuring immediate online requests for
planning services

A one-stop shop for all your insurance needs and advice

Service - second to none

INTERESTED?
HERE’S HOW TO GET STARTED:

It is our philosophy that each
client is of great worth. We
consider it an honor to
contribute to our client's
personal financial well being.
We care about our clients as
individuals and it is our
commitment to deliver their
insurance planning with
personal integrity while always
in consideration of their time
and needs. Thorough this
commitment, we will give each
client the opportunity to have
peace of mind knowing that
they have an insurance
portfolio that exactly tailors
their obligations.

Chris D. Callen

Request a Health & Lifestyle Questionnaire from the Web site, or call our

office at 800-288-6578.

Return the completed Health & Lifestyle Questionnaire.

Send us a complete copy of your most recent business and personal taxes, all of your
current insurance policies and copies of any current buy/sell agreements.

Wait for our representative to contact you to set a convenient time for you to review
your insurance analysis by telephone. A face-to-face meeting is never required.

PLrLoTTING
THE COURSE...

TO
COMPLETE
INSURANCE
PROTECTION

Chris D. Callen, Insurance Agent

"Helping Professionals Nationwide"




WHo ARE WE?

Chris D. Callen, Insurance Agent, is a totally
independent insurance planning firm that services
clients throughout the United States.

Our primary objective is to provide our clients
with the opportunity to use the latest insurance
planning techniques that have been traditionally
reserved for major fee-based financial planning
firms for the benefit of their top clients. Our
clients range from self-employed medical
practitioners to large professional organizations.

Our commitment is to provide our clients with the
very best products and services available. We give
careful consideration to plan design, policy pricing,
contractual provisions and company financial
strength. It is through years of diligent research
that we are able to design a personalized program
that best suits our client's individual needs.

Discover the safety and results we provide with our
unbiased third party approach to your overall
planning needs. Our interest remains with the
client rather than a particular insurance company.
This assures you of obtaining the most competitive
and proven products available. Our computerized
comparative analysis enables you to make an easy
choice. We will save you time and money by
allowing you to work with one firm rather than
being inconvenienced by several one-product
company representatives.
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THE "Focus Strategy Approach”
WHAT Is IT?

The "Focus Strategy Approach" is a method of
designing you overall personal insurance
portfolio with amazing clarity. Many
professionals are confused when it comes to
selecting and implementing personal and
business life, health and disability insurance. We
take the confusion out of the buying process.

Chris D. Callen, Insurance Agent has the
solution. By using the "Focus Strategy
Approach " for your insurance need, you will be
assured of getting only the best insurance
products from the most financially strong
companies. By not representing ant particular
carrier, we are able to shop the market for the
ultimate lowest-cost products. Our belief is the
least amount of money spent on insurance, the
better off you will be.

WHAT WILL IT COST?

The "Focus Strategy Approach” is offered to clients
throughout the United States. An introductory
telephone conversation with one of our
representatives is provided at no charge. If we
implement any policy changes on your behalf, we
are paid a commission from that particular
insurance company. All
that we ask from you is
the commitment that if
we make new insurance
recommendations which
require the purchase of
new insurance, you will
purchase the
recommended insurance
from us.

WHAT WILL IT Do For ME?
The "Focus Strategy Approach " allows you to

consolidate an entire insurance program into an
easy to read and understand one page spreadsheet,
which can be taken directly to your tax, legal
and/or financial advisors. By following our
comprehensive analysis, our clients are able to
consolidate policies and totally eliminate
unnecessary and outdated policies. After
implementing our concepts of insurance planning,
many of our clients are able to substantially lower
their overall payments for insurance.

Chris D. Callen, Insurance Agent oFFERS THE

FOLLOWING COMPREHENSIVE SERVICES:

The “Focus Strategy Approach” - customized
insurance analysis system - a unique method to
gain complete understanding and control of you
entire insurance needs.

Personal and business disability income
planning - including disability buy-sell, loan
collateralization and alternate pension
replacement plans.

Post-retirement planning - to include long-term
care, tax-deferred investments such as fixed and
equity indexed annuity planning, estate
conservation and estate tax solutions.

Business continuation planning - for clients
following the death or disability of a business

partner.

Coordination with financing companies -
regarding required life and disability income
insurance for business owners and practice
acquisition clients - nationwide, in less than half
the time of traditional sources.

Complete property and casualty insurance
review - when combined with the “Focus Strategy
Approach” insurance analysis.

IMPORTANT QUESTIONS TO
ASK YOURSELF:

*  Am I sure my disability income policy will
pay when I may need it the most
and that I have the absolute best
definitions of disability available for my

profession?

e Do I have too much or too little insurance
coverage - and is it right for me?

Will my family have enough to live
comfortably in the event of my or my
spouses death, and if not - how can [
compensate for the shortage as
inexpensively as possible?

*  Am I compliant with all of the new
HIPPA laws as they relate to my personal
and or group health plan - and if I am

not, what do I need to do to correct it?

o Will my spouse and I be financially
drained or be a burden to my children in
the event either of us needs the care of a
nursing home or other long-term care
facility - and how can I protect that from
happening?

*  Will I be able to keep my business going in
case my partner dies or becomes
permanently disabled? How can I assure
an orderly transition of the business
without being forced to work with a
competitor or my partner's heirs?



